examples of behavioral economics

Examples of Behavioral Economics: Understanding Human Decision-Making

Examples of behavioral economics offer fascinating insights into how people make decisions,
often deviating from what traditional economic theory predicts. Rather than assuming humans are
perfectly rational agents who always maximize utility, behavioral economics explores the cognitive
biases, emotions, and social factors that influence our choices. These examples not only shed light
on everyday decision-making but also help businesses, policymakers, and individuals craft better
strategies to improve outcomes. Let’s dive into some compelling instances where behavioral
economics plays a crucial role.

Anchoring Effect: How Initial Information Shapes Our
Choices

One of the most well-known examples of behavioral economics is the anchoring effect. This cognitive
bias occurs when people rely too heavily on the first piece of information they receive (the "anchor")
when making decisions. For instance, if you walk into a store and see a jacket priced at $300, then
spot another jacket for $150, the second one seems like a bargain—even if $150 might still be
expensive for your budget.

Real-World Implications of Anchoring

This effect is widely used in marketing and negotiations. Online retailers often display the original
price alongside the discounted price to make the deal appear more attractive. Similarly, in salary
discussions, the initial number proposed can set the tone for the entire negotiation, subtly
influencing the final agreement. Recognizing the anchoring bias can empower consumers and
negotiators to question initial figures and seek additional information before making decisions.

Loss Aversion: Why Losing Hurts More Than Winning
Feels Good

Loss aversion is a cornerstone concept in behavioral economics, highlighting that people tend to
prefer avoiding losses over acquiring equivalent gains. Psychologist Daniel Kahneman and Amos
Tversky demonstrated this in their Prospect Theory, showing that the pain of losing $100 feels more
intense than the pleasure of gaining $100.

Examples of Loss Aversion in Everyday Life

This bias explains why investors might hold onto losing stocks too long, fearing the realization of a



loss, or why consumers hesitate to switch service providers due to the perceived risk of losing
benefits. Marketers tap into loss aversion by framing offers as limited-time opportunities, making
customers feel they might miss out on a deal, which nudges them toward purchasing.

Social Proof: Following the Crowd

Humans are social creatures, and we often look to others for cues on how to behave—this is known
as social proof. Behavioral economics examples frequently highlight how seeing others take certain
actions increases the likelihood of us doing the same.

Social Proof in Action

Consider online reviews: a product with thousands of positive reviews is far more likely to entice
buyers than one with few or none. Restaurants often display queues or busy dining rooms as subtle
signals of popularity and quality. Even charitable organizations leverage social proof by showing
how many people have already donated, encouraging others to contribute.

Hyperbolic Discounting: Choosing Immediate Rewards
Over Future Gains

Hyperbolic discounting describes the tendency to prefer smaller, immediate rewards rather than
larger, delayed benefits. This time-inconsistent behavior explains why people might splurge today
instead of saving for retirement, despite knowing the long-term advantages of saving.

Strategies to Combat Hyperbolic Discounting

Understanding this bias can help in designing commitment devices, such as automatic savings plans
or apps that limit spending. Employers and financial advisors often encourage setting up automatic
contributions to retirement accounts, reducing the temptation to delay saving. By structuring
choices to favor future benefits, individuals can better align their actions with long-term goals.

Framing Effect: How Presentation Influences Decisions

The framing effect reveals that the way information is presented significantly impacts decision-
making. People react differently depending on whether options are framed positively or negatively,
even if the underlying facts remain the same.



Illustrations of the Framing Effect

For example, a medical treatment described as having a "90% survival rate" is perceived more
favorably than one with a "10% mortality rate," despite both conveying identical information.
Advertisers use positive framing to highlight benefits rather than risks. Politicians and media outlets
also leverage framing to shape public opinion.

Endowment Effect: Valuing What We Own More Than
What We Don’t

The endowment effect occurs when people assign more value to things merely because they own
them. This bias explains why selling a used item often feels harder than buying it for the same price.

Impact of the Endowment Effect

In practical terms, homeowners might overprice their houses when selling due to emotional
attachment. Similarly, consumers may hesitate to trade in old gadgets even when upgrading would
be beneficial. Understanding this effect can improve negotiation tactics and consumer awareness by
encouraging objective evaluations rather than emotional ones.

Choice Overload: When Too Many Options Lead to
Decision Paralysis

While having options is usually positive, behavioral economics shows that an excess of choices can
overwhelm people, leading to indecision or dissatisfaction. This phenomenon, known as choice
overload, highlights the paradox of abundance.

Choice Overload in Consumer Behavior

A classic study demonstrated that shoppers were more likely to purchase jam samples when
presented with six varieties instead of 24. Too many options can increase anxiety and reduce the
likelihood of making a purchase. Retailers and service providers often streamline choices or curate
selections to enhance customer experience and boost sales.

Nudge Theory: Gentle Pushes Toward Better Decisions

Nudge theory, popularized by Richard Thaler and Cass Sunstein, involves subtly guiding people
toward better behaviors without restricting freedom of choice. Nudges capitalize on behavioral



economics principles to improve health, finance, and environmental outcomes.

Practical Examples of Nudges

Automatic enrollment in pension plans increases participation rates dramatically. Placing healthier
foods at eye level in cafeterias encourages better eating habits. Even default settings on devices can
serve as nudges, like energy-saving modes that users can opt out of but often leave enabled. These
gentle interventions harness human tendencies to promote positive change.

Conclusion: The Power of Behavioral Economics in
Everyday Life

Examples of behavioral economics are everywhere—from the way we shop and save money to how
we vote and manage health. Recognizing these patterns helps us become more mindful decision-
makers and allows organizations to design better products, policies, and services. While no one is
perfectly rational, understanding the quirks of human behavior equips us to navigate a complex
world with more insight and intention. Whether you’re a consumer, business leader, or policymaker,
appreciating these behavioral economics examples can lead to smarter choices and more effective
strategies.

Frequently Asked Questions

What are some common examples of behavioral economics in
everyday life?

Common examples include procrastination, loss aversion, the endowment effect, and anchoring. For
instance, people often overvalue items they own (endowment effect) or are influenced by initial price
offers (anchoring) when making purchasing decisions.

How does the concept of loss aversion manifest in behavioral
economics?

Loss aversion refers to people's tendency to prefer avoiding losses rather than acquiring equivalent
gains. For example, individuals might hold on to losing stocks longer than rational models predict
because the pain of losing is stronger than the pleasure of gaining.

Can you provide an example of how anchoring affects
consumer behavior?

Anchoring occurs when individuals rely heavily on the first piece of information (the anchor) when
making decisions. For example, if a product is initially priced at $100 but is discounted to $70,
consumers perceive it as a good deal due to the $100 anchor, even if $70 might still be expensive.



What is the endowment effect, and can you give a practical
example?

The endowment effect is the phenomenon where people value something more highly simply
because they own it. For example, someone might demand a higher price to sell a coffee mug they
own than they would be willing to pay to buy it if they didn’t own it.

How does behavioral economics explain procrastination?

Behavioral economics explains procrastination as a result of time-inconsistent preferences and
hyperbolic discounting, where people give stronger weight to immediate costs and benefits than
future ones. This leads them to delay tasks even when it's not in their best interest.

What role does social proof play as an example of behavioral
economics?

Social proof is the tendency to conform to what others are doing, especially in uncertain situations.
For example, consumers may choose a restaurant because it is busy, assuming that popularity
indicates quality, illustrating herd behavior studied in behavioral economics.

How do defaults influence decision-making in behavioral
economics?

Defaults are preset options that take effect if individuals do not make an active choice. Behavioral
economics shows that people tend to stick with defaults due to inertia or perceived endorsement.
For example, automatic enrollment in retirement savings plans significantly increases participation
rates.

Can you give an example of mental accounting in behavioral
economics?

Mental accounting refers to the tendency of people to categorize and treat money differently
depending on its source or intended use. For instance, someone might splurge with a tax refund
(considered 'extra' money) but be frugal with their regular income, even though money is fungible.

Additional Resources

Examples of Behavioral Economics: An Analytical Review

Examples of behavioral economics provide a compelling insight into how human psychology
influences economic decision-making, often deviating from the traditional models of rational choice
theory. Unlike classical economics, which assumes that individuals act logically to maximize utility,
behavioral economics incorporates psychological, cognitive, emotional, and social factors that shape
economic behavior. This interdisciplinary field has gained significant traction in recent years,
influencing policy-making, marketing strategies, and financial planning. To understand its scope and
impact, it is essential to explore concrete examples of behavioral economics in practice, which reveal
the nuanced ways in which human behavior interacts with economic incentives.



Understanding Behavioral Economics Through
Practical Examples

Behavioral economics emerged as a response to the limitations of neoclassical economics, especially
its inability to predict real-world behavior accurately. The field is grounded in empirical research
and experimental methods that highlight systematic biases and heuristics people employ when
making decisions. Examples of behavioral economics illuminate concepts such as loss aversion,
anchoring, mental accounting, and the endowment effect, each demonstrating how actual behavior
diverges from the purely rational agent model.

Loss Aversion: The Fear of Losing Out

One of the most widely studied phenomena in behavioral economics is loss aversion, which suggests
that losses loom larger than gains psychologically. In practical terms, the pain of losing $100 is often
felt more intensely than the pleasure of gaining the same amount. This asymmetry affects consumer
behavior and financial decisions. For instance, investors tend to hold losing stocks longer than
rational analysis would suggest, hoping to avoid realizing a loss, a behavior known as the disposition
effect.

Loss aversion also plays a critical role in marketing strategies. Retailers often frame discounts by
highlighting what customers would lose if they do not purchase a product, rather than focusing
solely on the gains. This subtle shift in framing leverages the emotional weight of potential losses to
drive sales.

Anchoring Effect: The Power of Initial Information

Another illustrative example is the anchoring effect, where individuals rely heavily on the first piece
of information offered (the "anchor") when making decisions. This cognitive bias can be observed in
pricing strategies. For example, a product initially priced at $200 and then discounted to $150 feels
like a better deal than one that is simply sold at $150 without an initial higher price, even if the final
price is the same.

This effect extends beyond retail into negotiations and salary discussions, where the initial offer can
disproportionately influence the final agreement. Behavioral economists have demonstrated through
experiments that even arbitrary anchors, like random numbers, can skew judgments, highlighting
the subconscious nature of this bias.

Mental Accounting: The Segregation of Money

Mental accounting refers to the tendency of individuals to categorize and treat money differently
depending on its source or intended use. Unlike traditional economic theory, which treats money as
fungible, behavioral economics shows that people assign different values or emotional significance
to funds based on mental categories.



For example, consumers might be more willing to splurge a tax refund on luxury items while being
frugal with their regular income. Similarly, individuals may treat a bonus as "extra" money and
spend it more freely, despite it being part of their overall wealth. This behavior impacts saving
patterns and financial management and is a critical consideration for policymakers designing
incentives or tax schemes.

Behavioral Economics in Policy and Finance

The practical applications of behavioral economics extend well beyond academic theory and into the
realms of public policy and financial markets. Governments and institutions have increasingly
adopted behavioral insights to nudge individuals toward better decisions without restricting freedom
of choice—a concept popularized as "libertarian paternalism."

Nudging: Subtle Influences on Behavior

Nudging involves structuring choices in a way that encourages desirable behaviors while preserving
freedom of choice. For example, automatically enrolling employees in retirement savings plans but
allowing them to opt out has significantly increased participation rates compared to opt-in systems.
This approach leverages inertia and status quo bias, where individuals tend to stick with default
options.

Similarly, placing healthier food options at eye level in cafeterias nudges consumers toward better
dietary choices. These interventions exemplify how behavioral economics informs policy design by
acknowledging and working with human tendencies rather than against them.

Behavioral Biases in Financial Markets

Financial markets are fertile ground for observing behavioral economics at work. Investor
psychology often drives market fluctuations that traditional financial models struggle to explain.
Herd behavior, overconfidence, and framing effects contribute to phenomena like asset bubbles and
market crashes.

For instance, during the dot-com bubble, investors irrationally drove stock prices of internet
companies to unsustainable levels, fueled by overoptimism and the fear of missing out (FOMO).
Behavioral economics provides tools to analyze these deviations from rationality, offering insights
into risk management and regulatory measures.

Additional Examples Highlighting Behavioral
Economics in Everyday Life

Beyond finance and policy, behavioral economics manifests in various aspects of daily life and
business.



e Endowment Effect: People often value items they own more than identical items they do not
possess, affecting buying and selling decisions. This explains why individuals may demand
more money to sell a product than they would be willing to pay for it.

e Time Inconsistency: Individuals tend to prefer smaller immediate rewards over larger future
rewards, leading to procrastination or under-saving. This has implications for health
behaviors, such as smoking cessation or exercise adherence.

e Social Preferences: Altruism, fairness, and reciprocity influence economic decisions. For
example, consumers may be willing to pay a premium for ethically sourced products, reflecting
social and moral considerations.

These examples underscore the complexity of human behavior and the limitations of traditional
economic assumptions.

Comparative Insights: Behavioral Economics vs. Classical
Economics

While classical economics assumes agents optimize utility with complete information and stable
preferences, behavioral economics reveals systematic deviations due to bounded rationality. The
integration of cognitive psychology into economic analysis enriches our understanding of decision-
making processes. However, behavioral economics is not without its criticisms; some argue that its
findings lack generalizability or that the heuristics it describes can be context-dependent.

Nevertheless, the growing body of empirical evidence supporting behavioral insights has led to a
paradigm shift in economic thought, influencing sectors from healthcare to environmental policy.

Exploring examples of behavioral economics highlights the intricate interplay between cognition and
economic activity. As research continues to unfold, these insights offer valuable guidance for
designing interventions, improving market outcomes, and fostering more realistic models of human
behavior.

Examples Of Behavioral Economics

examples of behavioral economics: Handbook of Contemporary Behavioral Economics Morris
Altman, 2015-01-30 At a time when both scholars and the public demand explanations and answers
to key economic problems that conventional approaches have failed to resolve, this groundbreaking
handbook of original works by leading behavioral economists offers the first comprehensive
articulation of behavioral economics theory. Borrowing from the findings of psychologists,
sociologists, political scientists, legal scholars, and biologists, among others, behavioral economists
find that intelligent individuals often tend not to behave as effectively or efficiently in their economic
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decisions as long held by conventional wisdom. The manner in which individuals actually do behave
critically depends on psychological, institutional, cultural, and even biological considerations.
Handbook of Contemporary Behavioral Economics includes coverage of such critical areas as the
Economic Agent, Context and Modeling, Decision Making, Experiments and Implications, Labor
Issues, Household and Family Issues, Life and Death, Taxation, Ethical Investment and Tipping, and
Behavioral Law and Macroeconomics. Each contribution includes an extensive bibliography.

examples of behavioral economics: Behavioral Economics Edward Cartwright, 2024-01-22
Over the last few decades behavioral economics has revolutionized the discipline. It has done so by
putting the human back into economics, by recognizing that people sometimes make mistakes, care
about others and are generally not as cold and calculating as economists have traditionally assumed.
The results have been exciting and fascinating, and have fundamentally changed the way we look at
economic behavior. This textbook introduces all the key results and insights of behavioral economics
to a student audience. Ideas such as mental accounting, prospect theory, present bias, inequality
aversion and learning are explained in detail. These ideas are also applied in diverse settings, such
as auctions, stock market crashes, charitable donations and health care, to show why behavioral
economics is crucial to understanding the world around us. Consideration is also given to what
makes people happy, and how we can potentially nudge people to be happier. This new edition
contains expanded and updated coverage of several topics and applications, including fraud and
cybercrime, cryptocurrency, public health messaging, and the COVID-19 pandemic. The companion
website is also updated with a range of new questions and worked examples. This book remains the
ideal introduction to behavioral economics for advanced undergraduate and graduate students.

examples of behavioral economics: Behavioural Economics And Policy Design: Examples
From Singapore Donald Low, 2011-10-18 Analysts of government have frequently noted how
Singapore's policies are grounded in rigorous economics thinking. Policies are designed to be
economically efficient even if they are not always popular. This pioneering book takes a different
approach. It aims to demonstrate how successful policies in Singapore have integrated conventional
economic principles with insights from the emerging field of behavioural economics even before the
latter became popular. Using examples from various policy domains, it shows how good policy
design often requires a synthesis of insights from economics and psychology. Policies should not
only be compatible with economic incentives, but should also be sensitive to the cognitive abilities,
limitations and biases of citizens. Written by policy practitioners in the Singapore government, this
book is an important introduction to how behavioural economics and the findings from cognitive
psychology can be intelligently applied to the design of public policies. As one of the few books
written on the subject, it promises to stimulate wider interest in the subject among researchers,
policymakers and anyone interested in the design of effective public policies.

examples of behavioral economics: Behavioral Economics For Dummies Morris Altman,
2012-02-28 A guide to the study of how and why you really make financial decisions While classical
economics is based on the notion that people act with rational self-interest, many key money
decisions—like splurging on an expensive watch—can seem far from rational. The field of behavioral
economics sheds light on the many subtle and not-so-subtle factors that contribute to our financial
and purchasing choices. And in Behavioral Economics For Dummies, readers will learn how social
and psychological factors, such as instinctual behavior patterns, social pressure, and mental
framing, can dramatically affect our day-to-day decision-making and financial choices. Based on
psychology and rooted in real-world examples, Behavioral Economics For Dummies offers the sort of
insights designed to help investors avoid impulsive mistakes, companies understand the mechanisms
behind individual choices, and governments and nonprofits make public decisions. A friendly
introduction to the study of how and why people really make financial decisions The author is a
professor of behavioral and institutional economics at Victoria University An essential component to
improving your financial decision-making (and even to understanding current events), Behavioral
Economics For Dummies is important for just about anyone who has a bank account and is
interested in why—and when—they spend money.



examples of behavioral economics: An Introduction to Behavioral Economics Nick
Wilkinson, Matthias Klaes, 2017-12-16 The third edition of this successful textbook is a
comprehensive, rigorous survey of the major topics in the field of behavioral economics. Building on
the strengths of the second edition, it offers an up-to-date and critical examination of the latest
literature, research, developments and debates in the field. Offering an inter-disciplinary approach,
the authors incorporate psychology, evolutionary biology and neuroscience into the discussions.
And, ultimately, they consider what it means to be 'rational’, why we so often indulge in ‘'irrational'
and self-harming behavior, and also why 'irrational' behavior can sometimes serve us well. A perfect
book for economics students studying behavioural economics at higher undergraduate level or
Master's level. This new edition features: - Extended material on heuristics and biases, and new
material on neuroeconomics and its applications - A wealth of new topical case studies, such as
voting behavior in Brexit and the Trump election and the current obesity epidemic - More examples
and review questions to help cement understanding

examples of behavioral economics: Handbook of Operant Behavioral Economics Derek D.
Reed, Brent A. Kaplan, Shawn P. Gilroy, 2025-07-01 Handbook of Operant Behavioral Economics:
Demand, Discounting, Methods, and Applications delves into the rapidly evolving field of behavioral
economics, focusing specifically on the operant approach that marries operant learning principles
with microeconomic theory. This comprehensive guide begins with a brief history of behavioral
economics, setting the stage for a more thorough review of operant demand and reward discounting.
It presents both human and nonhuman research methods, offering critical insights into how these
methodologies can be employed to study consumption behaviors and decision-making processes.
This book also features quantitative models that elucidate operant demand and discounting, along
with practical applications that extend the relevance of these concepts to real-world scenarios.
Additionally, it highlights the policy implications of applied behavioral economics, bridging the gap
between theory and practice. With a strong emphasis on consumer behavior analysis as a
foundational element, this handbook equips readers with the knowledge to translate academic
research into actionable policy. Designed for graduate students, clinicians, and academics alike, this
resource is ideal for those looking to deepen their understanding of behavioral economics and its
applications. - Integrates operant learning principles with economic theories to create a robust
framework for understanding consumer behavior. - Identifies key policy implications derived from
operant behavioral economics to inform evidence-based decision-making in various sectors. -
Develops strategies for utilizing behavioral economics in educational settings, enhancing teaching
methodologies and student engagement. - Assesses the role of reward discounting in shaping
consumer choices and its impact on long-term decision-making processes. - Facilitates
interdisciplinary collaboration by highlighting connections between behavioral economics and fields
such as psychology, economics, and public health.

examples of behavioral economics: The Foundations of Behavioral Economic Analysis Sanjit
Dhami, 2019-02-14 This first volume of The Foundations of Behavioral Economic Analysis covers the
opening topic found in this definitive introduction to the subject: the behavioral economics of risk,
uncertainty, and ambiguity. It is an essential guide for advanced undergraduate and postgraduate
students seeking a concise and focused text on this important subject, and examines how the
decision maker chooses his optimal action in the presence of risk, uncertainty, and ambiguity. This
updated extract from Dhami's leading textbook allows the reader to pursue subsections of this vast
and rapidly growing field and to tailor their reading to their specific interests in behavioural
economics.

examples of behavioral economics: Behavioral Economics and Healthy Behaviors Yaniv
Hanoch, Andrew Barnes, Thomas Rice, 2017-05-18 The field of behavioural economics can tell us a
great deal about cognitive bias and unconscious decision-making, challenging the orthodox
economic model whereby consumers make rational and informed choices. But it is in the arena of
health that it perhaps offers individuals and governments the most value. In this important new
book, the most pernicious health issues we face today are examined through a behavioral economic




lens. It provides an essential and timely overview of how this growing field of study can reframe and
offer solutions to some of the biggest health issues of our age. The book opens with an overview of
the core theoretical concepts, after which each chapter assesses how behavioral economic research
and practice can inform public policy across a range of health issues. Including chapters on tobacco,
alcohol and drug use, physical activity, dietary intake, cancer screening and sexual health, the book
integrates the key insights from the field to both developed and developing nations. Also asking
important ethical questions around paternalism and informed choice, this book will be essential
reading for students and researchers across psychology, economics and business and management,
as well as public health professionals wishing for a concise overview of the role behavioral
economics can potentially play in allowing people to live healthier lives.

examples of behavioral economics: Behavioral Economics Philip Corr, Anke Plagnol,
2023-03-31 The second edition of Behavioral Economics: The Basics summarizes behavioral
economics, which uses insights from the social sciences, especially psychology, to explain real-world
economic behavior. Behavioral economic insights are routinely used not only to understand the
choices people make but also to influence them, whether the aim is to enable citizens to lead
healthier and wealthier lives, or to turn browsers into buyers. Revised and updated throughout with
fresh current-event examples, Behavioral Economics: The Basics provides a rigorous yet accessible
overview of the field that attempts to uncover the psychological processes which mediate all the
economic judgements and decisions we make. The book showcases how behavioral economics is
rooted in some now-old (philosophical, political, and moral) ideas surrounding economics, and in an
important sense is a modern expression of some long-standing criticisms of mainstream economics.
It contrasts the neoclassical economic perspective (ECON) with a more realistic perspective
(HUMAN - the flesh-and-blood economic agent who is not perfect in all respects but who manages to
do the best under limitations and constraints). This is a comprehensive overview of the whole field,
covering all the main areas, presented in a rigorous yet accessible form. It should especially appeal
to students, those with an interest in applying behavioral economic knowledge in their professional
life, and anyone who wants to know how they are being influenced every day of their lives by
(usually unseen) behavioral insights.

examples of behavioral economics: Advances in Behavioral Economics Friedel Bolle, Michael
Carlberg, 2012-12-06 This volume is dedicated to Horst Todt who celebrated his seventieth an
niversaryon March 14, 2000. All the contributors know Horst Todt personally and (with the
exception of two younger co-authors) have accompanied his scientific career for sev eral years, some
as his assistants, some as his colleagues at the Frankfurt or Hamburg University, some as fellow
members in scientific societies. All who know him acknowledge inspiring conversations on a broad
field of issues often reaching far beyond the scope of economics. Being friendly and entertaining and
without exaggerated personal ambition he often initiated work which others completed. In particular
the two editors of this volume experienced and enjoyed the stimulating atmosphere at his Chair of
Economics at the Hamburg University. We like to remember these scientifically and personally
fruitful years under the tutorship of Horst Todt. The editors would like to thank the contributors to
this volume for their readiness to cooperate and for the promptness of their delivery.

examples of behavioral economics: Advances in Behavioral Economics Colin F. Camerer,
George Loewenstein, Matthew Rabin, 2011-12-12 Twenty years ago, behavioral economics did not
exist as a field. Most economists were deeply skeptical--even antagonistic--toward the idea of
importing insights from psychology into their field. Today, behavioral economics has become
virtually mainstream. It is well represented in prominent journals and top economics departments,
and behavioral economists, including several contributors to this volume, have garnered some of the
most prestigious awards in the profession. This book assembles the most important papers on
behavioral economics published since around 1990. Among the 25 articles are many that update and
extend earlier foundational contributions, as well as cutting-edge papers that break new theoretical
and empirical ground. Advances in Behavioral Economics will serve as the definitive one-volume
resource for those who want to familiarize themselves with the new field or keep up-to-date with the




latest developments. It will not only be a core text for students, but will be consulted widely by
professional economists, as well as psychologists and social scientists with an interest in how
behavioral insights are being applied in economics. The articles, which follow Colin Camerer and
George Loewenstein's introduction, are by the editors, George A. Akerlof, Linda Babcock, Shlomo
Benartzi, Vincent P. Crawford, Peter Diamond, Ernst Fehr, Robert H. Frank, Shane Frederick, Simon
Gachter, David Genesove, Itzhak Gilboa, Uri Gneezy, Robert M. Hutchens, Daniel Kahneman, Jack L.
Knetsch, David Laibson, Christopher Mayer, Terrance Odean, Ted O'Donoghue, Aldo Rustichini,
David Schmeidler, Klaus M. Schmidt, Eldar Shafir, Hersh M. Shefrin, Chris Starmer, Richard H.
Thaler, Amos Tversky, and Janet L. Yellen.

examples of behavioral economics: The Handbook of Persuasion and Social Marketing David
W. Stewart, 2014-12-17 This timely set traces the evolution of social marketing from its deep roots in
psychology, religion, and politics to its current role as an influencer of societal and behavioral
change. Few realize that the methods behind the social marketing discipline are not new but are
based on traditional sales techniques reengineered to advocate social responsibility. Since emerging,
the movement has prompted a rapid change in how we communicate and what we say. Funding from
government agencies, foundations, and organizations like the National Cancer Institute and the
American Heart Association have prompted campaigns that promote healthy behaviors and deter
unhealthy actions. In this three-volume set, a panel of experts take an unprecedented look at this
marketing phenomena as a means of influencing behaviors that benefit individuals and society
overall. This comprehensive collection examines the role of persuasion in a marketing context. The
book's central theme is woven throughout each of the three volumes: volume one focuses on the
conceptual and philosophical foundations of the trend; the second part addresses its theoretical and
strategic dimensions; and the final section discusses applications to specific societal issues like
personal, public, and environmental caretaking; disease prevention; good nutrition; and safe sex.
Chapters address campaign planning, regulatory and compliance issues, and the measurement of
outcomes.

examples of behavioral economics: The Foundations of Behavioral Economic Analysis
Sanjit S. Dhami, 2016 It considers the evidence against the exponential discounted utility model and
describes several behavioral models such as hyperbolic discounting, attribute based models and the
reference time theory. Part IV describes the evidence on classical game theory and considers several
models of behavioral game theory, including level-k and cognitive hierarchy models, quantal
response equilibrium, and psychological game theory. Part V considers behavioral models of
learning that include evolutionary game theory, classical models of learning, experience weighted
attraction model, learning direction theory, and stochastic social dynamics. Part VI studies the role
of emotions; among other topics it considers projection bias, temptation preferences, happiness
economics, and interaction between emotions and cognition. Part VII considers bounded rationality.
The three main topics considered are judgment heuristics and biases, mental accounting, and
behavioral finance.

examples of behavioral economics: Behavioural Economics and Policy Design Donald
Low, 2012 This book aims to demonstrate how successful policies in Singapore have integrated
conventional economic principles with insights from the emerging field of behavioural economics
even before the latter became popular. Using examples from various policy domains, it shows how
good policy design often requires a synthesis of insights from economics and psychology. Policies
should not only be compatible with economic incentives, but should also be sensitive to the cognitive
abilities, limitations and biasesof citizens. Written by policy practitioners in the Singapore
government, this book is an introduction to how behavioural economics and the findings from
cognitive psychology can be intelligently applied to the design of public policies.--Publisher's
description.

examples of behavioral economics: Behavioral Economics and Its Applications Peter
Diamond, Hannu Vartiainen, 2012-01-12 In the last decade, behavioral economics, borrowing from
psychology and sociology to explain decisions inconsistent with traditional economics, has



revolutionized the way economists view the world. But despite this general success, behavioral
thinking has fundamentally transformed only one field of applied economics-finance. Peter Diamond
and Hannu Vartiainen's Behavioral Economics and Its Applications argues that behavioral economics
can have a similar impact in other fields of economics. In this volume, some of the world's leading
thinkers in behavioral economics and general economic theory make the case for a much greater use
of behavioral ideas in six fields where these ideas have already proved useful but have not yet been
fully incorporated--public economics, development, law and economics, health, wage determination,
and organizational economics. The result is an attempt to set the agenda of an important
development in economics--an agenda that will interest policymakers, sociologists, and psychologists
as well as economists. Contributors include Ian Ayres, B. Douglas Bernheim, Truman F. Bewley,
Colin F. Camerer, Anne Case, Michael D. Cohen, Peter Diamond, Christoph Engel, Richard G. Frank,
Jacob Glazer, Seppo Honkapohja, Christine Jolls, Botond Koszegi, Ulrike Malmendier, Sendhil
Mullainathan, Antonio Rangel, Emmanuel Saez, Eldar Shafir, Sir Nicholas Stern, Jean Tirole, Hannu
Vartiainen, and Timothy D. Wilson.

examples of behavioral economics: Behavioral Economics Masao Ogaki, Saori C. Tanaka,
2018-02-05 This book is intended as a textbook for a course in behavioral economics for advanced
undergraduate and graduate students who have already learned basic economics. The book will also
be useful for introducing behavioral economics to researchers. Unlike some general audience books
that discuss behavioral economics, this book does not take a position of completely negating
traditional economics. Its position is that both behavioral and traditional economics are tools that
have their own uses and limitations. Moreover, this work makes clear that knowledge of traditional
economics is a necessary basis to fully understand behavioral economics. Some of the special
features compared with other textbooks on behavioral economics are that this volume has full
chapters on neuroeconomics, cultural and identity economics, and economics of happiness. These
are distinctive subfields of economics that are different from, but closely related to, behavioral
economics with many important overlaps with behavioral economics. Neuroeconomics, which is
developing fast partly because of technological progress, seeks to understand how the workings of
our minds affect our economic decision making. In addition to a full chapter on neuroeconomics, the
book provides explanations of findings in neuroeconomics in chapters on prospect theory (a major
decision theory of behavioral economics under uncertainty), intertemporal economic behavior, and
social preferences (preferences that exhibit concerns for others). Cultural and identity economics
seek to explain how cultures and people’s identities affect economic behaviors, and economics of
happiness utilizes measures of subjective well-being. There is also a full chapter on behavioral
normative economics, which evaluates economic policies based on findings and theories of
behavioral economics.

examples of behavioral economics: Routledge Handbook of Behavioral Economics Roger
Frantz, Shu-Heng Chen, Kurt Dopfer, Floris Heukelom, Shabnam Mousavi, 2016-08-05 There is no
doubt that behavioral economics is becoming a dominant lens through which we think about
economics. Behavioral economics is not a single school of thought but representative of a range of
approaches, and uniquely, this volume presents an overview of them. The wide spectrum of
international contributors each provides an exploration of a central approach, aspect or topic in
behavorial economics. Taken together, the whole volume provides a comprehensive overview of the
subject which considers both key developments and future possibilities. Part One presents several
different approaches to behavioural economics, including George Katona, Ken Boulding, Harvey
Leibenstein, Vernon Smith, Herbert Simon, Gerd Gigerenzer, Daniel Kahneman, and Richard Thaler.
This section looks at the origins and development of behavioral economics and compares and
contrasts the work of these scholars who have been so influential in making this area so prominent.
Part Two presents applications of behavioural economics including nudging; heuristics; emotions
and morality; behavioural political economy, education, and economic innovation. The Routledge
Handbook of Behavioral Economics is ideal for advanced economics students and faculty who are
looking for a complete state-of-the-art overview of this dynamic field.



examples of behavioral economics: Advances in Behavioral Economics Leonard Green,
John Henry Kagel, 1996

examples of behavioral economics: Behavioral Economics Edward Cartwright, 2014-04-29
Over the last few decades behavioral economics has revolutionized the discipline. It has done so by
putting the human back into economics, by recognizing that people sometimes make mistakes, care
about others, and are generally not as cold and calculating as economists have traditionally
assumed. The results have been exciting and fascinating, and have fundamentally changed the way
we look at economic behaviour. This textbook introduces all the key results and insights of
behavioral economics to a student audience. Ideas such as mental accounting, prospect theory,
present bias, inequality aversion, and learning are explained in detail. These ideas are also applied
in diverse settings such as auctions, stock market crashes, charitable donations and health care, to
show why behavioral economics is crucial to understanding the world around us. Consideration is
also given to what makes people happy, and how we can potentially nudge people to be happier. This
new edition contains expanded and updated coverage of neuroeconomics, emotions, deception, and
the contrast between group and individual behaviour, among other topics, to ensure that readers are
kept up-to-speed with this fast-paced field. A companion website is also now available containing a
test bank of questions and worked examples allowing users to see for themselves how changing the
parameters can change the outcomes. This book remains the ideal introduction to behavioral
economics for advanced undergraduate and graduate students.

examples of behavioral economics: Behavioral Economics and Smart Decision-Making Ankal
Ahluwalia, 2025-01-03 The illustrations in this book are created by “Team Educohack”. Behavioral
Economics and Smart Decision-Making explores the modern approach to economics, emphasizing
the impact of psychology and human behavior. We delve into various theories within this field,
including Prospect Theory, measurement principles, and heuristics and biases. Our book also
discusses how behavioral management modernizes traditional management practices. Designed to
enhance understanding, this book is an essential resource for anyone interested in the intersection
of economics and psychology.
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